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Park Place Condominiums
Located in downtown Saratoga Springs, with conveniences such as underground parking, a fitness room, home theatres and 
home offices. Offering 43 residential condos and 8 commercial condos, ranging from 1,490 to 3,680 SF. Priced from $569,000 to 
$1,984,410. 12 sold.  
Real estate taxes $4,019 to $ 9,926 per year.

Admirals Walk
Resort-Style Condominiums in Cohoes, these maintenance-free homes feature an incredible waterfront lifestyle, including a com-
munity pool, a nearby marina with dock space, and the Van Schaick Golf Course
110 Condos ranging from 1,200 to 1,600 SF. Priced from $220,000 to $280,000- First phase 20 units - 18 sold.  
Real estate taxes - $ 2,400 to $ 2,500 per year.



URBAN
CONDOMINIUM PROPERTY INVENTORY (10 units or more)

Albany
- The Capital Grand; 124 residential units
- 1112 Western Avenue; 16 residential units
- 399 State Street; 66 residential units
- 355 State Street; 17 residential units
- 352 State Street; 40 residential units
- The Lofts at Bryn Mawr; 14 residential units
- 270 Hudson; 16 residential units
- Village in the Green; 96 residential units
- 409 Madison; 14 residential units

Troy
- Power Park Lofts; 18 units
- North Ridge Condominiums; 36 units
- The Mooradian Lofts; 44 residential units (withdrawn)

Saratoga
- The Lofts at 18 Division Street; 30 units
- Park Place Condominiums, 268 Broadway; 43 units
- Excelsior Park/Gibson Court; 30 units
- The Residences at Union Avenue; 18 units
- 64 Ludlow Street; 10 units
- Whistler Court; 30 units
- Point West Condominiums; 34 residential units
- Railroad Place; 60 residential units

Schenectady
- 137 Front Street; 31 residential units

Cohoes
- The Seasons at Mohawk Pointe/Avalon Place; 37 residential units
- Admirals Walk; 110 units

Glens Falls
- The Mills  of Glens Falls; 52 units
- Crandall Square; 20 units
- Turnberry Condominiums; 44 residential units
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URBAN
CONDO PROJECTS APPROVED BY MUNICIPALITY/PENDING AG APPROVAL

Saratoga
- 38 High Rock Condominiums: 45 residential units (Reported, not verified)

- 30 Lake Ave: 9 residential units

- Ellis Avenue: 4 residential units

Cohoes
- Water’s View Cohoes: 220 Condos approved by city

- Waterside Cohoes: 120 units (Seniors)

-  Eagle’s Nest: 30 residential units

-  147 Mohawk St: 14 residential units

Glens Falls
- Park Side Condominiums: 15 units, (seeking additional approvals for total 45)
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CONDO SPECIALIST TEAM

Condo Specialist Team formed....
With the expected demand for condos continuing to increase, TL Metzger has created a team of 
Condo Specialists.  These Specialists have completed the condo training course developed by the 
company.  The currculium included specific condo education and site visits to the major develop-
ments in the Region. 

You can count on our Condo Specialists for.....
 
•       Comprehensive knowledge of dozens of existing and planned condo communities 
 
•       Familiarity with offering plans, purchase procedures and other factors that are unique to 	
        condo transactions
 
•       Extensive resource on closed condo transactions
 
Given the company’s extensive research of the emerging condo markets and involvement with a 
number of new condo projects, these Specialists are uniquely qualified.  They are “in the know” 
about what’s going to happen in the regional condo market . . . even before it happens.

Meet our Condo Specialists: 

Maryanne Schrank
518-466-3977

Carmella Richards
518-928-6486

Sam Critton
518-421-8462

Erika Dietz
518-490-1240

1-877-43-CONDO
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What is a Condominium?
	 A condominium is a form of property ownership in which the homeowner holds title to an individual dwelling unit, an 	
	 undivided interest in common areas of a multi-unit project, and sometimes the exclusive use of certain limited common areas.

	 Condominium buyers own their individual units outright and receive deeds for them. Each of the unit owners is responsible 	
	 for paying a proportionate share of the building’s fuel costs, building employee salaries, and other expenses of operation. 

	 These costs are known as common charges. Additionally, each condominium owner pays real estate taxes, separately 	
	 assessed against each unit, and the cost of any mortgage obtained to finance the original purchase.

	 The condominium owner may deduct these tax payments and the payments of interest (but not principal) on the mortgage, 	
	 from taxable income. 

	 The condominium is governed by a board of managers elected by the unit owners. The board’s authority to operate the 	
	 building is explained in detail in the condominium declaration and by-laws, a copy of which is included in the offering plan.

Who governs the sale of condominiums?
	 The Investor Protection Bureau - Real Estate Financing Section’s main function is to protect the public from fraud with 	
	 regard to real estate offerings, including cooperatives, condominiums, syndications and real estate investment trusts. 
	 To carry out this responsibility, the Bureau requires the filing of prospectuses or offering circulars, which must disclose 	
	 information concerning all material aspects of the offering, what is planned to be built for newly constructed properties, 	
	 and detailed disclosure of the condition of the property for existing buildings.

What exactly is the role of the Attorney General in the conversion process? 
	 In New York, interests in a cooperative, condominium or homeowners’ association may not be sold, or even offered for 	
	 sale, until an offering plan -- disclosing all the material facts and complying with all of the laws -- has been submitted 	
	 to, and accepted for filing by the Attorney General. 

	 Before accepting a plan for filing, the Attorney General’s office reviews the offering plan and supporting documents 	
	 submitted by the sponsor to determine whether the sponsor has complied with tenant protection laws and whether the 	
	 plan appears to disclose all of the information required by the laws and regulations issued by the Attorney General. By 	
	 accepting a plan for filing, the Attorney General is indicating only that the sponsor appears to have complied with the 	
	 law. Responsibility for full compliance lies with the sponsor. Acceptance does not constitute a value judgment on the 	
	 plan. It does not mean the Attorney General has approved the financial terms, the price, the description of the building’s 	
	 condition or any other aspect of the plan.

Time schedule
	 When the Attorney General’s office determines that all of the material facts concerning the building appear to have 
	 been adequately disclosed, and makes all the findings required by law, the offering plan is accepted for filing. In the 	
	 case of buildings occupied entirely or partly for residential purposes, the Attorney General may not accept the plan in 	
	 less than four months after its submission. In no more than six months, the sponsor must by law be informed that the 	
	 plan is either accepted for filing or is deficient and must be modified. 

The Final Offering Plan
	 A black book is a final offering plan for a co-op or condo that has been accepted for filing by the Attorney General’s 	
	 office, the plan constitutes the sponsor’s offer to sell co-op or condo units on the terms and conditions set forth in the plan. 

Typical Time Schedule
	 1- Developer buys property
	 2- Developer decides physical and legal structures for building: Puts his dream on paper and includes supporting evidence 	
	 that helped him propose the plan.
	 3. Developer presents Plan to City for approval- City gives conditional approval.
	 3- Developer presents Plans to Attorney General –
	 4- Attorney General reply: When the Attorney General’s office determines that all of the material facts concerning the 	
	 building appear to have been adequately disclosed, and makes all the findings required by law, the offering plan is 
	 accepted for filing. In the case of buildings occupied entirely or partly for residential purposes,
	 5- Time schedule for reply: The Attorney General may not accept the plan in less than four months after its submission. 	
	 In no more than six months, the sponsor must by law be informed that the plan is either accepted for filing or is deficient 	
	 and must be modified. 
	 6- Once Plan is accepted developer can start selling units.
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Urban Condo-
	 Considered urban due to location within City limits, and consisting of 10 units or more on multiple floors with sales or 	
	 offering price greater than $75,000.

Urban Market-
	 Albany, Cohoes, Glens Falls, Troy, Schenectady, Saratoga.

Base Inventory-
	 All existing and new urban condos as defined 

City Approved Condos-	
	 Projects that have received necessary approvals from the local municipality 

AG Approved Condos-
	 Projects that have received necessary approvals from the NYS Attorney General Office.

Planned Condos-
	 Projects which have been announced but have not yet received approval.

Vacancy Factor-
	 Percentage of completed units available

Available Units in the Market-
	 Number of units that are currently for sale, excluding projects that have not received Attorney General Approval.

Sold Units -
	 Units that either were sold and ownership transferred or units that have an executed contract for sale.

Average Asking Price/Sales price/Taxes/Fees  -
	 An average price was developed for each location by taking the total prices and dividing by the number of units.



COMMERCIAL
418 Broadway

Albany, NY 12207
Phone:518-426-5211
Fax: 518-626-0123

RESIDENTIAL
428 Loudon Road

Loudonville, NY 12211
Phone:518-426-1100
Fax: 518-426-9155 

 




